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About the Force.com Platform and AppExchange 
The Force.com platform (http://www.force.com/) reinvents the traditional development, 
deployment and distribution of any business application. Developers, customers and partners can 
use Force.com to easily create and deliver a new generation of Software-as-a-Service 
applications.  Force.com allows applications to be easily shared, exchanged and installed with a 
few simple clicks via the Force.com AppExchange marketplace, enabling all the innovation that 
Force.com unleashes to be easily distributed to the entire Software-as-a-Service community. 
   
The Force.com AppExchange economy continues to expand, with thousands of customers 
installing applications via the AppExchange. Customers of all sizes can quickly and easily extend 
Salesforce with additional Software-as-a-Service business applications available on the 
Force.com AppExchange, found at http://www.salesforce.com/appexchange/. 
 
About RadianScore 
 
RadianScore Ltd is dedicated to improving sales team performance and helping ‘Business 
Winners’ reach their full potential. RadianScore provides visibility across the sales cycle with 
objectives and coaching notes which can be customized for individual verticals and businesses. 
Progress can be measured and barriers to success identified. RadianScore provides a framework 
to deliver sales plans and strategies. Complex sales with multi level decision chains and long 
sales cycles are simplified.  
 
RadianScore is a certified AppExchange application integrated with force.com. Extending the 
capability of salesforce.com through competency frameworks and improving and effectively 
managing sales team performance, business development teams can achieve significant 
measurable results evidenced by innovative progress and ROI reports.    
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